SMF Team Green Final Portfolio Report

UNIVERSITY OF CONNECTICUT
STUDENT MANAGED FUND

Fall 2024 Portfolio Report

Undergraduate Student Managed Fund - Team Green

UCONN

SCHOOL OF BUSINESS

Mohammed Ruwaid Zachary Markovych Kevin Jankowski
Mitchell Velasco Allen Counts Adrien Vincent
Ronaldo Carrillo Timothy Cone Samuel Aguilar

Kathryn Berger Nathaly Herrera



SMF Team Green Final Portfolio Report 2

Table of Contents

Letter to the IAB ... e 3
SMF Undergrad Team Green 24-"25.........oo oot e e e e e aeanns 4
S T= o (o] N g F= Y] £ USSP 4
INVESTMENT APPIOACKH..... oo e e e e e aa e e eees 5
MISSION StateMENt........oeeece s 5
POrtfolio StrateQy ... ... i e —————————— 5
POrtfOlio RESUILS ... e e e 7
Economic ConditionNs & FACLOIS ............uuuiiiiiiiiiiiiiiii e 9
Performance & AnalysiS DY SECLOT ............uuuuiiiiiiiiiiiiiiii e 10
B gy e 10
INAUSTFIAIS ... 11
FIN@NCIAIS ... 12
HEANCAIE. ... .. 13
ComMMUNICAtION SEIVICES ......uiiiiiiiiiiieii it 14
CoNSUMET DISCrEONAIY ... ... e e 15
CONSUMET SEAPIES.... .o e e e e e 16
Company One Pager AnalysiS REPOIS ........coviieiiiiiiiicce e 17

0%0] 3 (o] [ 11110 o FRUUTEUTRRT TSR TTUP RPN 26



SMF Team Green Final Portfolio Report 3

| etter to the |IAB

Dear Members of the Investment Advisory Board and University of Connecticut
Foundation,

We, Team Green, are honored to express our gratitude for the opportunity to participate
in the esteemed Student Managed Fund (SMF) program at the University of
Connecticut School of Business. This experience has significantly shaped our
undergraduate journey and prepared us for future careers in finance.

Managing a portfolio exceeding $500,000 has been both a privilege and a profound
responsibility. We have embraced this fiduciary role with the utmost diligence,
recognizing the trust placed in us by the board. This responsibility has driven us to
uphold the highest standards of integrity and professionalism in every decision we
make. The program has provided a transformative platform to bridge classroom theories
with real-world application, offering an invaluable opportunity to develop the skills
required for success in the dynamic world of investment management.

Throughout the SMF program, we have undertaken complex challenges in portfolio
management, financial modeling, and risk analysis, gaining a deep understanding of
market dynamics and investment strategies. This experience also developed essential
professional skills such as communication, leadership, and teamwork. The mentorship
we have received from faculty, especially Blake Mather, and the guidance provided by
members of the Investment Advisory Board have been integral to our growth.

In the accompanying report, we present a review of our portfolio’s performance,
investment strategies, and sector-specific analyses. This document highlights the
rationale behind our decisions, the challenges we encountered, and the lessons learned
throughout the program.

We are deeply grateful for the support provided by the Investment Advisory Board and
the University of Connecticut Foundation. This program exemplifies the University’s
commitment to academic excellence and experiential learning, and it has played a
pivotal role in our development as aspiring finance professionals.

Thank you for your continued dedication to the success of the Student Managed Fund
program. We look forward to your feedback and are committed to upholding the
program’s legacy of excellence.

Sincerely,

Team Green ’'24-'25

University of Connecticut School of Business
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SMF Undergrad Team Green 24-'25

Mohammed Ruwaid  Zach Markovych Kevin Jankowski Mitchell Velasco Allen Counts
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Investment Approach

Mission Statement. Own quality businesses that deliver high returns on capital over
time, acquired at attractive prices with a positive margin of safety.

Portfolio Strategy: Outperform the S&P 500 through superior stock selection,
emphasizing a bottom-up approach with a 5-10-year time horizon.

Investment Process: We approach investing with a blend of thorough analysis,
disciplined valuation methodologies, and a structured decision-making process:

1. Sector Overview & Screening
e Analysts are assigned to specific sectors, conducting detailed reviews to identify
attractive industries (e.g., financials: banking, payment processing, insurance;
industrials: railroads, defense, waste management).
e Perform equity screenings to generate a list of potential investments that meet
initial criteria for profitability, growth, and value.

2. Qualitative Research
e Focus on businesses with consistently high returns on invested capital, ample
reinvestment opportunities, and the ability to maintain leading market positions.
e Assess the quality of management, including their M&A track record and strategic
alignment with shareholder interests.

3. Quantitative Analysis
e Utilize Discounted Cash Flow (DCF) models with conservative assumptions to
determine intrinsic value and establish a margin of safety.
e Conduct relative analysis to compare valuation with industry peers.

4. Pitch & Decision
¢ Analysts pitch the most compelling investment opportunities, presenting key
qualitative and quantitative findings.
e Final decisions are made through a voting process, with a focus on aligning with
the portfolio's long-term objectives and mission.

Voting Policy: A quorum of eight members is required to vote. Decisions to buy or sell
positions are based on a simple majority. When buying, position sizes are determined
proportionally to the vote results. For sales, a majority vote leads to a full exit of the
position.

Risk Mitigation: Managing risk is a cornerstone of Team Green’s investment approach.
We continuously assess and adapt to changing market conditions, adjusting our models
and assumptions as new developments arise. By staying informed about relevant news
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and market shifts, we ensure that our investment thesis remains robust and aligned with
our long-term objectives, while also minimizing downside risk. This dynamic approach
allows us to navigate market uncertainties effectively and preserve value for the
endowment.

Pre-Investment Risk Management. We conduct sensitivity analysis to assess how
changes in key assumptions impact the intrinsic value in our DCF models, ensuring a
sufficient margin of safety to mitigate downside risks before making investment
decisions.

Post-Investment Risk Management. We set stop-loss thresholds based on the
underlying stock's historical volatility, which helps manage unsystematic risk. As new
information and market conditions arise, we adjust our models and recommendations to
reflect these developments, maintaining alignment with the investment thesis.

Strategic Goals:

1. Communicate available pitch options to the team in advance: To avoid presenting
ideas unlikely to gain approval, we will share potential pitch options in advance.
This ensures our efforts are focused on the options with the best chance of
success.

2. Broaden the universe of stocks we consider: We aim to expand the scope of our
investment ideas to include a more diverse range of stocks. Currently, eight out
of our last ten pitches were large-cap stocks, so broadening our scope will help
us diversify and balance risks.

3. Risk metrics and portfolio attribution: As we reduce exposure to the S&P 500 and
increase allocations to our own investments, we will begin measuring key risk
metrics and analyzing portfolio attribution. This will enable us to refine our
decision-making process and enhance our risk management strategy.
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Portfolio Results

Portfolio Construction

Through our bottom-up fundamental strategy, we identified 10 promising stocks,
ultimately selecting seven high-quality companies for our portfolio. Currently, 39.85% of
the portfolio is allocated to these individual equity investments, while the majority remains
in the S&P 500 as we continue to search for additional opportunities and bargains. Our
portfolio consists of Visa, Amazon, Zoetis, Alphabet, The Hershey Company, Cheniere
Energy Partners, Waste Management, and the S&P 500 ETF. While we aimed to reach a
50% allocation in equities this semester, we fell short due to changes in the prospectus.
Specifically, restrictions on purchasing ADRs forced us to immediately sell Diageo and
prevented us from acquiring ASML. However, moving forward, we aim to improve the
consistency of pitches to ensure we stay aligned with our target allocation and pipeline
objectives.

Team Green Portfolio Overview

Company #ofShares Avg.Fill Price CurrentPrice Purchase Cost CurrentValue Weight TotalP/L  Return%

Diageo plc 0 $ 13743 $ 13379 $ 34,357.50 $ - 0.00% $ (910.00) 2.7%
Visalnc. 120 $ 27712 $ 309.95 $ 33,187.40 $ 37,190.40 6.35% $ 4,003.00 10.8%
Amazon.com Inc. 242 $ 18599 $ 197.18 $ 45,009.58 $ 47,703.04 8.14% $ 2,693.46 5.6%
Zoetis Inc. 181 $ 18239 $ 176.40 $ 33,012.59 $ 32,029.76 5.47% $ (982.83) -3.1%
Alphabet Inc. 146 $ 17486 $ 165.15 $ 25,528.89 $ 24,054.96 4.11% $ (1,473.93) 6.1%
The Hershey's Company 181 $ 18044 $ 17474 $ 32,651.50 $ 31,640.61 5.40% $ (1,010.89) -3.2%
Cheniere Energy Partners 382 $ 51.13 $ 54.60 $ 19,532.70 $ 20,872.48 3.56% $ 1,339.78 6.4%
Waste Management, Inc. 177 $ 21826 $ 22586 $ 38,619.61 $ 39,720.57 6.78% $ 1,100.96 2.8%
SPDRS&P 500 592 $ 562.01 $ 595.80 $323,591.20 $352,323.13 60.15% $28,731.93 8.2%
CASH (USD) $ 222.44 0.04%

Beg.Balance $551,133.47 $585,757.39 100.00% $34,623.92
Image 1. Snapshot of portfolio holdings

Portfolio Results

On November 22, 2024, the S&P 500 closed at $5,968.73, reflecting an unrealized gain
of 6.09% for the fall semester. During this period, our portfolio delivered a gain of 6.28%,
outperforming the S&P 500 by 19 basis points. While these results represent a short-term
frame, we remain confident that our investments will continue to outperform over the long
term by adhering to our investment philosophy and upholding our fiduciary
responsibilities.

One of our strongest performers was Visa Inc., which delivered a return of 10.8% since
its inclusion in the portfolio. Other notable top performers included Cheniere Energy
Partners and Amazon. On the other hand, Alphabet was our worst performer due to a
sharp, one-day decline following market overreaction to news about its antitrust case.
Hershey also struggled, facing headwinds from a sales slowdown and a cocoa shortage.
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Despite these challenges, we remain fully committed to our long-term strategy and
investment thesis, confident in the resilience of our portfolio and its potential for success.

Team Green's Relative Performance to SPY

S&P 500 TEAMS RETURN
Beginning Value $ 5,625.81 | Beginning Value $ 551,133.47
Current Value $ 5,968.73 | Current Value $ 585,757.39
Absolute Change $ 342.92 |Absolute Change $ 34,623.92
% Change 6.09%]| % Change 6.28%
Diffrence In Performance 0.19%
SPY Beta | 1.00] Portfolio Beta | 0.94

Image 2. Portfolio relative performance on last trading day

Portfolio Risk and Return Metrics

Risk management has been a cornerstone of our strategy, focusing on both minimizing
volatility and maximizing returns. At the portfolio level, we achieved a beta of 0.94. While
low-beta stocks were not specifically targeted, our diversified mix of holdings has
resulted in lower overall volatility and higher returns. Notably, our portfolio outperformed
the S&P 500 by 19 basis points this semester, demonstrating the effectiveness of our
strategy. By maintaining disciplined investment practices and continuously assessing risk
through various metrics, we aim to sustain strong performance while prudently managing
risk.

Our stop-loss thresholds typically range from 15-25%, tailored to the historical volatility of
each asset. This proactive approach accounts for industry-specific variations and allows
us to mitigate idiosyncratic risk without triggering unnecessary exits during systematic
market downturns, such as the S&P 500’s average drawdown of 14.5%.

We also recognize the importance of reacting quickly to market updates and new
information. Our models are constantly adjusted to incorporate relevant news, economic
shifts, and company-specific developments. Whenever there are significant updates, our
analysts promptly assess the impact. This allows us to make timely recommendations,
which are then communicated to the team for evaluation. Regular team discussions
ensure that new insights and adjustments are incorporated into our decision-making
process, maintaining alignment with the portfolio’s objectives while managing risk
effectively.



SMF Team Green Final Portfolio Report 9

Economic Conditions & Factors

The current economic environment is marked by persistent inflationary pressures,
elevated interest rates, and a generally stable macroeconomic backdrop. U.S. GDP
continues to show strength, and unemployment remains low, supporting steady
economic activity. While inflation is gradually cooling, certain sectors are still facing
significant cost pressures. At the same time, rising bond yields and shifting political
dynamics are influencing market conditions. These factors collectively shape the
investment landscape and require us to continually assess risks and opportunities within
our portfolio.

Inflation Trends: Inflation is gradually cooling, with the Consumer Price Index (CPI)
nearing the Fed’s 2% target. As of November 2024, U.S. inflation stands at 2.7% down
from the 8% average in 2022. However, inflation remains sticky in certain sectors,
particularly housing, insurance, and healthcare, where supply constraints and strong
demand continue to exert upward pressure on costs. While these factors present
challenges (e.g. cocoa shortage affecting Hershey), our portfolio companies' strong
pricing power and operational efficiencies position them to weather these headwinds
more effectively than others in the market.

Political and Trade Factors: The re-election of Former President Donald Trump for a
second term is expected to lead to the continuation of the Tax Cuts and Jobs Act (TCJA),
which should benefit corporate profits and economic growth. While proposed tariffs could
add cost pressures, we do not anticipate a significant impact on our holdings, as they are
minimally reliant on importing goods. Furthermore, the new administration's stance on
energy may support the sector by reducing regulatory burdens, thereby benefiting our
portfolio company, Cheniere.

Rising Bond Yields: Since the start of our trading period, the Federal Reserve
implemented a 50bps rate cut in September and a 25bps cut in November. Despite this,
U.S. treasury yields have increased significantly. The 10-year bond yield has risen 79
bps from 3.62% to 4.41%, and the 1-year yield has climbed from 3.97% to 4.41%.
Markets anticipate gradual rate reductions in the coming years. However, our portfolio
companies, with their strong returns on invested capital, are well positioned to withstand
elevated discount rates.

Market Valuations and Potential Risks: Most conventional S&P 500 valuation metrics are
above their historical average. While this increases the risk of multiple contraction, our
investment models are designed to withstand lower exit multiples. We focus on high-
quality companies with strong fundamentals, ensuring our portfolio remains resilient,
regardless of broader market movements, and continues to outperform even if valuations
correct.
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Performance & Analysis by Sector

Energy
Top-down Sector Weighting of | Weight Compared to Benchmark Sector Analysts
3.25% Overweight Kat and Nathaly

The energy sector is comprised of three main industries: upstream (exploration and
extraction of oil and gas), midstream (transportation of oil and gas, typically via pipelines),
and downstream (refineries and gas stations). Of these, the midstream segment is the
least sensitive to fluctuations in commodity prices, since companies act as toll takers,
earning fees for transportation services.

Natural gas is critical to the global energy transition. According to the EIA, the shift from
coal to natural gas-fired electricity accounts for 65% of the United States’ decline in CO2
emissions. Demand for natural gas and LNG remains strong, particularly in China and
India, as these nations work to transition from coal to gas. Despite its importance, the
sector faces challenges, including overproduction, geopolitical risks, competition from
renewables, and regulatory scrutiny.

Cheniere Energy Partners (CQP) is a midstream company that operates a natural gas
export terminal in the United States. Over 95% of its supply is secured under 20-year take-
or-pay contracts with investment-grade customers. These contracts ensure predictable
revenue streams regardless of natural gas price fluctuations. The company’s Sabine Pass
terminal, the first of its kind in the U.S., offers a strategic geographic advantage and access
to liquid North American energy markets, facilitating efficient global distribution.

Challenges for CQP include its reliance on a single terminal, high debt levels from
infrastructure investments, and competition from renewable energy. However, Cheniere’s
cost-efficient production, strategic expansions, and proactive environmental measures
support its competitive edge.

As a team, we identified CQP as a strong investment due to its predictable cash flows,
high dividend yield (6.67%), and growth potential tied to LNG demand. While risks remain,
such as regulatory scrutiny and competition, we believe its operational scale and stable
contracts position it for long-term success. Overall, our selection reflects confidence in
CQP’s ability to navigate challenges and capitalize on evolving opportunities in the sector.

S&P 500 Energy - XLE Energy Company
Sep13'24 $5,625.81 Sep13'24 $ 85.59 Nov 13'24 $ 9451 cQP 6.4%
Nov 22'24 $ 5,968.73 Nov 22'24 $ 97.27 Nov 22'24 $ 97.27
Absolute Change $ 342.92 | Absolute Change $ 11.68 Absolute Change $ 2.76
% Change 6.09% % Change 13.65% % Change 2.92%| AvgReturn 6.42%
Diffrence In Performance 7.56% Diffrence In Performance 3.50%




SMF Team Green Final Portfolio Report 11

Industrials
Top-down Sector Weighting of | Weight Compared to Benchmark Sector Analysts
7% Underweighted Ronaldo & Zach

The industrials sector is a key driver of global economic growth, encompassing industries
such as aerospace and defense, transportation and logistics, manufacturing, commercial
services and supplies, professional services, electrical equipment, construction and
engineering. These industries collectively drive innovation, infrastructure development,
and economic growth, making the sector integral to the broader economy.

Recent trends in the sector reflect a growing emphasis on sustainability and technological
integration. Companies are increasingly investing in resource-efficient operations to meet
stringent regulatory requirements and shifting customer expectations. Meanwhile,
advancements in automation, artificial intelligence, and digital logistics are enhancing
operational efficiency and competitiveness. The sector still faces challenges, including
sensitivity to economic cycles, geopolitical uncertainties, and regulatory complexities.

Waste Management (WM) stands as the largest integrated provider of traditional solid
waste services in the United States. The company commands a significant market share,
operating 263 landfills, 332 transfer stations, and 97 material recovery facilities. WM
enjoys a competitive advantage with its well-positioned disposal sites, while competitors
incur higher transportation costs. The regulatory landscape, which has made landfill
development nearly impossible, further supports WM's position as the largest waste
services provider in the U.S. With strategic investments in recycling, renewable natural
gas, and fleet modernization, WM is leading the way in sustainability. However, the
company does face risks, including the volatility of recycled material prices, environmental
regulation changes, and potential acquisition challenges, such as its recent purchase of
Stericycle.

As the industrials sector continues to evolve, companies like WM are exemplifying how
operational efficiency, environmental stewardship, and strategic investments can drive
long-term value. With growing alignment around sustainability goals, the sector is well-
positioned for transformative growth in the coming years.

S&P 500 Industrials - XLI Industrials Company
Sep 13'24 $5,625.81 Sep 13'24 $ 130.57 Nov 20'24 $ 138.95 WM 2.8%
Nov 22'24 $ 5,968.73 Nov22'24 $ 142.65 Nov 22'24 $ 142.65
Absolute Change $ 342.92 | Absolute Change $ 12.08 Absolute Change $ 3.70
% Change 6.09% % Change 9.25% % Change 2.66%| AvgReturn 2.77%
Diffrence In Performance 3.16% Diffrence In Performance 0.11%

Industrial Stocks Considered

UNIO
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Financials
Top-down Sector Weighting of | Weight Compared to Benchmark Sector Analysts
12% Underweighted Ronaldo, Allen, & Mitch

The financial sector is essential to the global economy, encompassing banking,
insurance, investments, payment processing, and financial technology. It remains stable,
driven by long-term demand and the dominance of key players. Between August 30th
and December 12th, the S&P 500 Financials returned 8.40%, fueled by strong earnings
and favorable macroeconomic conditions. Key growth drivers include robust consumer
spending, the rise of digital payment platforms, and the shift towards cashless
economies, supported by stable interest rates and easing inflation.

However, the sector faces regulatory challenges, particularly in the U.S. and EU,
including antitrust investigations, data privacy regulations, and compliance costs.
Geopolitical instability, fluctuating exchange rates, and uneven post-pandemic recovery
in emerging markets also present risks. Despite these challenges, the sector’'s
adaptability and technological innovation position it for continued growth.

The global payment processing industry is expanding, driven by the shift to cashless
transactions and technological innovation. With a CAGR of 19.03%, the market offers
significant growth potential, particularly in the U.S. payment processing solutions market,
which grows at 12.6%.

Visa, a leader in payment processing, operates the world’s largest retail electronic
payments network. The company generates revenue primarily from transaction
processing fees, data analytics, and value-added services. Visa’s global reach, brand
recognition, and secure network (VisaNet) give it a competitive edge in the evolving
digital payments space.

Visa’s strong financial performance, driven by double-digit revenue and earnings growth,
positions it well to capitalize on global trends like digital payments, e-commerce
expansion, and emerging market adoption. The company’s diversified revenue streams,
strong balance sheet, and investments in fintech and blockchain support its continued
growth and long-term value creation.

S&P 500 Financial Services - XLF Financial Services Company
Sep13'24 $ 5,625.81 Sep 13'24 $ 44.51 Oct9'24 $ 45.77 Visalnc. 10.8%
Nov22'24 $ 5,968.73 Nov 22'24 $ 50.73 Nov 22'24 $ 50.73

Absolute Change $ 342.92 | Absolute Change $ 6.22 Absolute Change $ 4.96
% Change 6.09% % Change 14.0% % Change 10.84%| AvgReturn 10.8%
Diffrence In Performance 7.88% Diffrence In Performance -0.07%
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Healthcare
Top-down Sector Weighting of | Weight Compared to Benchmark Sector Analysts
11.75% Underweighted Adrien, Ronaldo, & Sam

The Healthcare sector is a cornerstone of the global economy, encompassing
pharmaceuticals, biotechnology, medical devices, and healthcare services. The sector
benefits from long-term demand driven by aging populations, increasing chronic
diseases, and medical advancements. With an 11.75% weight in the S&P 500,
Healthcare remains vital to a diversified portfolio. Our portfolio’s exposure includes a
5.18% allocation to Zoetis (ZTS), leaving room to explore further opportunities within the
sector.

The sector has exhibited steady growth, fueled by innovation and increased global
healthcare spending. Key growth areas include biotechnology, with advancements in
gene therapy and mRNA technology, and the medical device sector, which is driving
innovations in minimally invasive surgeries and diagnostics. Additionally, telehealth and
digital healthcare solutions are reshaping patient care delivery.

Despite its growth, the sector faces regulatory challenges, particularly in the U.S. and
EU, including pricing pressures, rigorous clinical trial processes, and compliance with
data privacy laws like HIPAA. Political debates around healthcare reform and drug
pricing add uncertainty. However, non-discretionary demand for healthcare mitigates
these risks.

Our investment in Zoetis provides exposure to the animal health market, for companion
animals as well as livestock. Zoetis’s diverse portfolio of vaccines, diagnostics, and
therapeutics, combined with its focus on R&D and digital tools, positions it as a leader in
addressing animal health needs. Its global presence in over 100 countries reduces
reliance on any single market.

Zoetis aligns with broader Healthcare trends, including sustainability and precision
medicine, exemplified by its initiatives to reduce traditional antibiotic use and improve
diagnostics. This innovation supports the One Health approach, linking human, animal,
and environmental health.

Though underweight in Healthcare, Zoetis adds diversification and stability to our
portfolio. Its strong balance sheet, partnerships with veterinarians, and consistent
revenue growth solidify its value. With a 6% allocation, we have room to capitalize on
other opportunities, such as biotechnology and medical devices, targeting a total sector
allocation of 11.75%.

S&P 500 Health Care - XLV Health Care Company
Sep13'24 $ 5,625.81 Sep13'24 $ 156.16 0c29'24 $ 148.40 | ZoetislInc. -3.1%
Nov 22'24 $ 5,968.73 Nov 22'24 $ 144.16 Nov 22'24 $ 144.16
Absolute Change $ 342.92 | Absolute Change $ (12.00) Absolute Change $ (4.24)
% Change 6.09% % Change -7.68% % Change -2.86%| AvgReturn -3.07%
Diffrence In Performance -13.77% Diffrence In Performance -0.21%
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Communication Services

Top-down Sector Weighting of | Weight Compared to Benchmark Sector Analysts:
9.11% Underweighted Tim, Kat & Mo

The Communication Services sector plays a key role in global connectivity, encompassing

telecommunications, media, entertainment, and internet-based platforms. With a target

weight of 9.11% in the S&P 500, it is a critical component of a diversified portfolio. Our

portfolio holds Alphabet Inc. (GOOGL) at 4.11%, underweight relative to the benchmark.

The sector has been transformed by the rise of 5G, streaming platforms, social media, and
cloud-based tools. Al has enhanced operational efficiency across the industry, improving
customer service, content personalization, and network management. Despite privacy and
ethical challenges, Al has become integral to sector innovation.

Robust growth in the sector is driven by expanding internet access, the rise of streaming
services, and increasing digital advertising demand. Telecommunications companies are
expanding 5G networks, while media and entertainment firms focus on original content to
attract subscribers. Alphabet’'s dominance in digital advertising and leadership in Al and
cloud computing positions it as a key player in this evolving sector.

Alphabet generates substantial revenue from digital advertising, particularly through
Google Search and YouTube, and diversifies with Google Cloud. The company’s
investment in Al strengthens its competitive edge, although regulatory scrutiny, including
data privacy and antitrust issues, may impact its growth. The firm is a strong representative
of the sector, but our 4.11% allocation leaves room for opportunities in digital technologies,
media, and telecommunications.

The sector faces macroeconomic risks, including fluctuating advertising budgets and
foreign exchange volatility. However, ongoing consumer engagement and the essential
nature of communication services help mitigate these risks. The expansion of 5G and
increasing demand for digital content, along with emerging technologies like augmented
and virtual reality, support continued sector growth.

In conclusion, the sector offers significant growth opportunities, and increasing our
allocation would allow the portfolio to capitalize on its potential while leveraging Alphabet’s
strengths.

P 500 ecto de Sector Index vs Positions

S&P 500 Communication Services - XLC Communication Services Company
Sep13'24 $5,625.81 Sep 13'24 $ 86.87 Nov 6'24 $ 95.40 | Alphabetinc. -6.1%
Nov 22'24 $5,968.73 Nov 22'24 $ 96.88 Nov 22'24 $ 96.88
Absolute Change $ 342.92 | Absolute Change $ 10.01 Absolute Change $ 1.48
% Change 6.09% % Change 11.52% % Change 1.55%| AvgReturn -6.13%
Diffrence In Performance 5.43% Diffrence In Performance -7.68%
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Consumer Discretionary

Top-down Sector Weighting of | Weight Compared to Benchmark Sector Analysts
10.21% Underweighted Kevin & Adrien

In our portfolio, the Consumer Discretionary sector is represented by Amazon (AMZN),
comprising 8.14% of the allocation, slightly underweight compared to the sector's
10.21% weight in the S&P 500. This sector includes industries dependent on
discretionary consumer spending, such as retail, e-commerce, automotive, and leisure,
with Amazon as a dominant player in e-commerce and cloud computing.

The sector has seen strong growth, driven by robust consumer spending, increased e-
commerce adoption, and post-pandemic recovery. Between August 30 and December
12, the Consumer Discretionary sector returned 10.12%, reflecting resilient household
spending, improving labor markets, and moderating inflation. Amazon, with its extensive
product offerings and technological advantages, remains a central growth driver.

Amazon’s multi-faceted business model includes its retail operations and Amazon Web
Services (AWS), which provide diversification. Technological innovations like Al-driven
personalization and automated fulfillment centers further strengthen its market position.
Prime membership expands customer loyalty and recurring revenue streams.

Despite its leadership, Amazon and the broader sector face challenges such as
regulatory scrutiny, supply chain disruptions, and macroeconomic uncertainties.
However, Amazon’s scale, innovation, and cost efficiencies mitigate these risks. The
global e-commerce market, with a projected CAGR of 14.7% through 2028, offers growth
opportunities, particularly in emerging markets.

Amazon’s competitive advantages, including its logistics network, product selection, and
economies of scale, create a wide economic moat, ensuring continued market
dominance. Over the past decade, Amazon has delivered strong revenue growth,
supported by its global expansion and strategic initiatives.

In conclusion, the Consumer Discretionary sector, led by Amazon in our portfolio, offers
significant growth potential driven by e-commerce, technological innovation, and
consumer spending trends. Amazon’s resilience and ability to adapt to challenges
position it as a strong player in this sector, aligning with our strategy to capture growth
while managing risk.

S&P 500 Consumer Cyclical - XLY Consumer Cyclical Company
Sep 13'24 $ 5,625.81 Sep 13'24 $ 192.48 Oct 16'24 $ 198.81 | Amazon.com 5.6%
Nov 22'24 $ 5,968.73 Nov 22'24 $ 218.10 Nov 22'24 $ 218.10

Absolute Change $ 342.92 | Absolute Change $ 25.62 Absolute Change $ 19.29

% Change 6.09% % Change 13.31% % Change 9.70%| AvgReturn 5.65%

Diffrence In Performance 7.22% Diffrence In Performance -4.06%




SMF Team Green Final Portfolio Report 16

Consumer Staples

Top-down Sector Weighting of | Weight Compared to Benchmark Sector Analysts
5.76% Underweighted Kevin & Tim

Our portfolio’s exposure to the Consumer Staples sector is represented by Hershey’s
(HSY), which currently holds a 5.35% allocation, slightly underweight relative to the S&P
500’s target of 5.76%. The sector, encompassing essential goods such as food,
beverages, and household products, remains resilient due to steady demand, regardless
of economic cycles. Hershey’s, as a leader in the confectionery market, offers stability in
both growth and defensive markets. We also previously held Diageo, which we sold due
to it being an ADR.

Recently, the Consumer Staples sector has faced mixed performance, with inflationary
pressures easing but ongoing challenges such as rising input costs, shifts in consumer
preferences, and competitive pressures within the packaged food industry. Hershey’s
has underperformed in line with these challenges, reflecting the impact of higher raw
material costs and evolving consumer spending habits. Nonetheless, the defensive
nature of the sector supports steady demand.

Inflationary pressures on consumer goods and raw materials like cocoa, sugar, and dairy
remain a risk for firms like Hershey, impacting margins. Additionally, regulatory scrutiny
over product labeling, advertising, and health implications poses compliance challenges.
To mitigate these risks, Hershey’s employs strategies like hedging commodity risks,
optimizing supply chains, and investing in sustainable sourcing initiatives.

Despite current underperformance, Hershey’s remains well-positioned in the sector due
to its strong market position, diversified product offerings, and strategic adaptability. The
global confectionery market, particularly in emerging markets, continues to grow,
presenting avenues for Hershey’s expansion.

In conclusion, the Consumer Staples sector offers stability, with Hershey’s serving as a
key holding. While the position is currently down 5%, the company’s robust brand equity
and strategic initiatives position it for recovery and long-term growth. Reassessing
position sizing to align more closely with the S&P 500’s goal weight of 5.76% would
optimize our exposure to the sector’s resilience and benchmark performance.

SEP 500 vs Sector Index Sector Index vs Positlons

S&P 500 Consumer Staples - XLP Consumer Staples Company
Sepl13‘24 $5,625.81 Sep13‘24 5 B3.93 Oct 4" 24 $ B1a7 Dlageo Plc =2.7%
MNowv22' 24 $5,968.73 MNov 22" 24 5 B1.B4 Mov 22" 24 $ Bl.B4 Hersheys =3.2%

Absolute Change $ 342.92 | Absolute Change $ (2.09)] |Absolute Change % 0.37
% Change 6.09% % Change =2.49% % Change 0.45%| AvgReturn =2.97%
Dittrence In Pertormance =B.58% Dittrence In Partormance =3.42%
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Company One Pager Analysis Reports

Index of Reports

Diageo — Zachary & Mohammed

Visa — Mitch, Ronaldo, & Allen

Amazon — Adrien & Kevin

Zoetis — Sam, Ronaldo, & Adrien
Alphabet — Mohammed, Tim, & Kat
Hershey — Kevin & Tim

Waste Management — Zachary & Ronaldo

Cheniere Energy Partners — Kat & Nathaly
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Intrinsic Value: $ 154
Current Price: $ 133
Stop Loss: $108

Diageo plc

NYSE: DEO

Sector: Consumer Staples
Industry: Alcoholic Beverages

TTM P/E: 19.23x
Forward P/E: 19.64
Beta: 0.80

5Yr. ROIC: 13.66%

Market Cap:
$70.83Bn

Dividend Yield: 3.03%
52 Wk. Range: 119.48
-161.64

Business Description: Diageo produces, transports, and
sells alcoholic beverages globally. As a market leader in
scotch, vodka, stout beer, liqueur, Canadian whisky, gin,
and tequila, Diageo has over 200 brands in its portfolio:
Johnnie Walker, Smirnoff, Guinness, Don Julio, Casamigos,
Crown Royal, Ciroc, Ketel One, Captain Morgan, Baileys,
Tanqueray, 34% of Moet Hennessy, etc. Sales globally are:
North America - 39% of sales, EU - 24%, Asia - 19%, Lat.
Am - 9%, Africa - 9%. Based in London with ADRs listed on
the NYSE.

Industry Overview & Analysis: Diageo is in a long-term
stable industry growing in the mid-single digits. Most
products are high-end, benefiting from premiumization
trends. This has led to an average ROIC of 12% over the
past 20+ years. However, there has been a notable
slowdown in 2023-24, with challenges expected to persist
into 2025. Soft demand in many markets, especially Latin
America, has caused inventory issues. The largest market,
U.S. has been impacted by cautious consumers.
Investment Thesis: Our DCF valuation reflects a prolonged
recovery from the slowdown, with sales growing 0-1% in
2025, 4% in 2026, and ~ 5% in 2027-29 (below guidance of
5-7%). We believe there is heightened uncertainty but no
fundamental issues with the business. Excluding Lat. Am.
sales grew 1.8%. Premiumization should continue as well
as demand from the rising middle-class across the world.

Competitive Advantage: Strong brand recognition
as well as the aging process drives scarcity, pricing
power, and loyalty. Diageo grew or held market
share in over 75% of measured markets (FY2024).
Supply-Chain Advantage — provides all categories
and major brands, creating a one-stop shop for
customers to buy everything from one supplier.
Cost Advantage — Large distribution scale and raw
material procurement (barley, agave, grapes, etc.)
Protection from New Entrants:

E-commerce - age verification limits disruption
Dijscounters - private labelvolumes are minimal
Aged Spirits - face fewer new entrants due to high
upfront costs and revenue lag in production.
Risks:

U.S. alcohol consumption has steadily increased
over the past 20 years but may reverse in the future.
The premium spirits segment is sensitive to
economic cycles.

China’s crackdown on gifting alcohol to officials
presents ongoing regulatory challenges.

Scottish tariffs are significant, as whisky produced
outside Scotland cannot be labeled as Scotch.
Diageo also faces foreign exchange risk, with
expenses primarily in British pounds and sales in
U.S. dollars.

Stock Performance - 10 Years
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Exit Multiple Method - Value per Share
Free Cash Flow at year § 5,501

WACC (After Tax) 6.04%
Exit Enterprise Value / EBITDA 14.99
Terminal Value in 5 years 128,445

PV of Terminal Value (@ WACC)
(+) PV of Free Cash Flows (@ WACC,
(=) Current Enterprise Value

95,781
19,438
115,219

(-) Total Debt
(- Minority Interest
(+) Cash and Marketable Securities

(=) Equity Value

Shares outstanding

Estimated Value per Share (USD)
Current Price (USD)

Margin of Saftey
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Visa

NYSE: V

Sector: Financials
Industry: Credit Services

Intrinsic Value: $302
Current Price: $277.93
Stop Loss: $222

TTM P/E: 29.8x Market Cap:
Forward P/E: 24.86x $549.16B

Beta: 0.96 Dividend Yield:
5¥Yr. ROIC: 23.65% 75%

52 Wk. Range:
228.03 - 293.07

Business Description: Visa Inc. operates as a payment technology
company in the United States and internationally. The company
operates VisaNet, a transaction processing network that enables
authorization, clearing, and settlement of payment transactions. It
also offers credit, debit, and prepaid card products; tap to pay,
tokenization, and click to pay services; Visa Direct, a solution that
facilitates the delivery of funds to eligible cards, deposit accounts,
and digital wallets; Visa B2B Connect, a multilateral business-to-
business cross-border payments network; Visa Cross-Border
Solution, a cross-border consumer payments solution; and Visa
DPS that provides a range of value-added services, including fraud
mitigation, dispute management, data analytics, campaign
management, a suite of digital solutions, and contact center
services. The company also provides acceptance solutions, which
include CyberSource that provides modular and value-added
services for connecting merchants to payment processing; risk and
identity solutions, such as Visa Advanced Authorization, Visa
Secure, Visa Risk and Decision Manager, Visa Consumer
Authentication Service, and payment-decisioning solutions for
fraud prevention; and Visa Consulting and Analytics, a payment
consulting advisory services. It provides its services under the
Visa, Visa Electron, Interlink, V PAY, and PLUS brand names. The
company serves merchants, financial institutions, and government
entities. Visa Inc. was founded in 1958 and is headquartered in San
Francisco, California.

Competitive Advantage:

Network Effects: Visa is the largest payment network
operator globally, with strong banking partnerships and
61% of transaction value market share.

Cash Generation: Management drives consistent
industry-leading profit margins through volume growth
and innovation.

Payment Industry Leader: Visa dominates the shift to
digital payments, benefiting from increasing cashless

transactions.

Innovation: Visa invests in fintech and digital wallet
partnerships to stay competitive.

Increasing Returns to Scale: Expanding into emerging
markets with high cash usage, positioning for future
growth and increasing current value of their network.
Risks:

Regulatory Pressure: Potential impact from fee
regulations and antitrust scrutiny.

Competition: Threats from fintech, alternative
payments, and cryptocurrencies.

Economic Downturns: Reduced consumer spending
could lower transaction volumes.

Technological Disruption: New payment technologies

could outpace Visa’s innovations.
Currency Fluctuations: Exposure to exchange rate risks
in emerging markets.

Stock Performance — 10 Years
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Source: S&P Capital 1Q, Morningstar, Roic.ai, Yahoo! Finance

Fair Value Estimates:

Exit Multiple Method $322
Perpetuity Growth Method $319
Bear Case 35264
Average $302
Margin of Safety 15.39%
Assumptions:
WACC 7.89%
Cost of Debt 4.25%
Cost of Equity 8.06%
Perpetual Growth Rate 4%
Exit Multiple (EV/EBITDA) 21x
ESG:
MSCI ESG Rating: AA

Sustainalytics ESG Rating: 15.2 (low risk)
Ranked 97th (out of 1097 companies) within the
Software & Services/Credit Services industry.
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Amazon.com Inc Intrinsic Value: $ TTM P/E: 45.17x Market Cap: $1.98Tr
NASDAQ: AMZN 213.02 Forward P/E: 32.49x Dividend Yield: 0%
Sector: Consumer Discretionary | CurrentPrice: $186.89 | Beta: 1.15 52 Wk. Range: 118.35
Industry: E-Commerce Stop Loss: 26% 5Yr. ROIC: 13.24% -201.20

($)158.61

Business Description: Amazon is a global leader in e-
commerce, cloud computing, digital streaming, and Al,
known for key brands like Amazon.com, AWS, Prime Video,
Kindle, Alexa, and Whole Foods.#1 in U.S. e-commerce,
holding 39.3% of U.S. online retail sales.AWS leads in cloud
infrastructure, with 32% global market share.Prime Video
has over 200 million subscribers, competing in the growing
digital streaming market..Geographic Sales Breakdown:
North America: ~61% of total revenue.International: ~27%
of total revenue.AWS: Contributes 16% of total revenue,
serving over 190 countries.

Industry Overview & Analysis: Global e-commerce is
expected to grow at a 10.4% CAGR through 2027, with
Amazon expanding internationally, especially in Asia-
Pacific and Latin America. AWS, Amazon’s most profitable
segment, is projected to grow at 19.9% CAGR through
2025, despite rising competition. its diversified portfolio,
leadership in cloud computing, and growth in digital
advertising and streaming position it well for long-term
growth.

Investment Thesis: Amazon's sales growth is expected to
stabilize at 10%, driven by AWS, advertising, and
international e-commerce. The company aims to maintain
a 50-55% gross margin through cost efficiency. With an
ROIC of 13.24% above its 8.26% WACC, Amazon
demonstrates strong capital efficiency, with AWS and
advertising as key profit drivers.

Competitive Advantage: Amazon holds 39.3% of
the U.S. e-commerce market and 32% of the global
cloud infrastructure market through AWS. Its wide
economic moat is reinforced by strong brand
recognition, pricing power in AWS and advertising,
and a vertically integrated supply chain. Amazon's
scale, advanced logistics, and high customer
switching costs protect it from new entrants in e-
commerce and cloud computing. Economies of
scale and top-tier talent further enhance its cost
efficiency and innovation capabilities.

Risks:

Amazon faces economic sensitivity in retail and
advertising due to shifts in consumer spending and
ad budget cuts during downturns. Regulatory risks
include antitrust scrutiny, tax changes, and stricter
data privacy laws. Its aggressive acquisition
strategy carries risks of overpayment, while supply
chain disruptions and rising costs could impact
efficiency and margins. Additionally, foreign
exchange fluctuations from global operations may
affect profitability, especially for AWS.

Stock Performance - 10 Years

2016 zo1E 2020 2022 2024

Exit Multiple Method - Value per Share

Free Cash Flow at year 5 50,529
WACC (After Tax) 5.47%
Exit Enterprise Value / EBITDA 18.80
Terminal Value in 5 years 3,186,100
PV of Terminal Value (@ WACC) 2,128,854
(+) PV of Free Cash Flows 172,315
(=) Gurrent Enterprise Valug 2,301,169
(-} Total Debt 157,842

(+) Cash and Marketable Securitie 89,082

(=) Equity Value 2,232,419
Shares outstanding 10,496
Estimated Value per Share (USD) 21270
Current Price (USD) 188.82
Margin of Saftey 12.65%

Exit Multiple Sanitivity Analysis
160 170 180 18.0 200
183 S 184 3 205 § 216 § 228
184 s 195 § 206 § 217 § 227
185 5 195 3 206 % 218 § 278
186 6 167 § 208 & 219 § 280
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Intrinsic Value: $206.02
Current Price: $182.76
Stop Loss: $148.60

Zoetis

NYSE: ZTS

Sector: Healthcare

Industry: Drug Manufacturing —
Specialty & General

TTM P/E: 35.2x Market Cap:
Forward P/E: 27.69x $81.55B

Beta: 0.89 Dividend Yield:
5 Yr. ROIC: 19.38% 1.0%

52 Wk. Range H/L:
201.92/144.80

Zoetis Inc. engages in the discovery, development, manufacture,
and commercialization of animal health medicines, vaccines, and
diagnostic products and services in the United States and
internationally. The company commercializes products primarily
across species, including livestock, such as cattle, swine, poultry,
fish, and sheep and others; and companion animals comprising
dogs, cats, and horses. It also offers parasiticides, vaccines,
dermatology, other pharmaceuticals, anti-infectives, animal health
diagnostics, and medicated feed additives. In addition, the
company provides animal health diagnostics, including point-of-
care diagnostic products, instruments and reagents, rapid
immunoassay tests, reference laboratory kits and services, and
blood glucose monitors; and other non-pharmaceutical products,
which include nutritional, as well as products and services in
biodevices, genetic tests, and precision animal health. It markets its|
products to veterinarians, livestock producers, and pet owners. The
company has collaborated with Blacksmith Medicines, Inc. to
discover and develop novel antibiotics for animal health. Zoetis
Inc. was founded in 1952 and is headquarters in Parsippany, New
Jersey.

Competitive Advantage:
Diverse Product Portfolio: With over 300 product lines

in vaccines, medicines, and diagnostics, revenue is
diversified, reducing dependency on single products.
Brand Recognition: Established brands with loyal

customers.

Innovation and R&D: Heavy R&D investments to stay
innovative and ahead of the competition.

Regulatory Expertise: Zoetis’s expertise in regulatory

requirements accelerates product approvals.
Strategic Acquisitions: Good acquisitions speed up

time-to-market for new tech and reinforce niche
expertise.

Risks:

Market Competition: Competition with other pharm.
Companies.

Supply Chain Disruptions: Global supply dependencies

can delay production and increase costs.
Economic Conditions: Economic shifts affect pet

ownership and livestock investment, impacting product
demand.

Public Health Issues: Zoonotic diseases or health crises
may lead to more regulation and influence consumer

Stock Performance — 10 Years
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Source: S&P Capital 1Q, Morningstar, Roic.ai, Yahoo! Finance,

behavior.
Fair Value Estimates:
Exit Multiple Method $205
Perpetuity Growth Method $196
Bear Case $188
Average 5207
Margin of Safety 9.54%
Assumptions:
WACC 7.47%
Cost of Debt 3.54%
Cost of Equity 7.75%
Perpetual Growth Rate 4.5%
Exit Multiple (EV/EBITDA) 24.9x
ESG:
MSCI ESG Rating: N/A

Sustainalytics ESG Rating: 15.2 (low risk)
Ranked 20th (out of 914 companies) within the
pharmaceuticals industry.
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Alphabet Inc Intrinsic Value: $206 TTM P/E: Market Cap: $2.16T
NASDAQ: GOOGL Current Price: $171.29 229 Dividend Yield:
Sector: Communication Services | Stop Loss: $37 Forward 0.46%
Industry: Internet Content and P/E: 18.76x | 52 Wk. Range H/L:
Information Beta: 1.04 191.75/127.90

5Yr. ROIC:

20.39%
Alphabet Inc. is a holding company. The Company's segments Competitive Advantage:
include Google Services, Google Cloud, and Other Bets. The - Market share dominance, 90% in global search
Google Services segment includes products and services such as engine

ads, Android, Chrome, devices, Google Maps, Google Play,
Search, and YouTube. The Google Cloud segment includes
infrastructure and platform services, collaboration tools, and other
services for enterprise customers. Its Other Bets segment is
engaged in the sale of healthcare-related services and Internet
services. Its Google Cloud provides enterprise-ready cloud
services, including Google Cloud Platform and Google Workspace.
Google Cloud Platform provides access to solutions such as
cybersecurity, databases, analytics, and artificial intelligence (AI)
offerings, including its Al infrastructure, Vertex Al platform, and
Duet AT for Google Cloud. Google Workspace includes cloud-
based communication and collaboration tools for enterprises, such
as Calendar, Gmail, Docs, Drive, Meet and other enterprise
services.

- Data Infrastructure: 25 Data centers with 8 more
being developed.

- Brand Recognition: Google & YouTube

- Diversified Revenue Streams: Cloud Services,
Hardware and Subscriptions

Risks:

- Antitrust scrutiny

- Data Privacy and Compliance
- Competition

Investment Thesis:

- Diversified Portfolio.

- Wide Economic Moat.
- High ROIC of 26.55%.
- Innovation-Driven.

- Global Reach.

ESG:

- MSCIL AAA

- Committed to achieving net-zero carbon emissions
by 2030

- ESG Risk Rating 23.9; Medium Risk

Comp Analysis:

2AITEN 11S4TE 184 220
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Intrinsic Valuation:

Margin of Safety: 20.08%
Target Price: 206
WACC: 8.48
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TTM P/E: 19.31x
Forward P/E: 26.61x

Market Cap: $35.29b
Dividend Yield: 3.14%

Hershey Co. Intrinsic Value: $ 217
NYSE: HSY Current Price: $ 179.41
Sector: Consumer Stop Loss: 20% ($)158.61
Defensive

Industry: Consumer

Defensive

Beta: .37
5Yr. ROIC: 24.65%

52 Wk. Range: 171.67 -
211.92

Business Description: Hershey Co. is a leading global confectionery
company, known for iconic chocolate and snack brands like
Hershey's, Reese's, Kit Kat, Twizzlers, and Ice Breakers, and holds the
#1 position in the U.S. chocolate market. With a strong focus on
sustainability, eCommerce growth, and expanding into the snack
category through acquisitions, the company primarily generates
revenue from North America (90%) while pursuing international
growth initiatives.

Industry Overview & Analysis: Hershey operates in the resilient
confectionery and snacking industries, benefiting from rising demand
forindulgent and convenience snacks, with growth fueled by evolving
consumer preferences and a focus on healthier, sustainable options.
Despite cost pressures from rising input prices and economic
uncertainty, Hershey is well-positioned to capture long-term growth in
both indulgent and health-focused snack segments due to its strong

brand portfolio, commitment to innovation, and sustainable practices.

Investment Thesis: Hershey operates in the resilient confectionery
and snacking industries, benefiting from rising demand for indulgent
and convenience snacks, with growth fueled by evolving consumer
preferences and a focus on healthier, sustainable options. Despite
cost pressures from rising input prices and economic uncertainty,
Hershey is well-positioned to capture long-term growth in both
indulgent and health-focused snack segments due to its strong brand
portfolio, commitment to innovation, and sustainable practices.

Competitive Advantage: Hershey holds a dominant
position in the U.S. confectionery market, leveraging its
popular brands, efficient supply chain, and sustainable
practices to maintain a strong competitive moat. Its
strengths include brand recognition, pricing power, and
operational efficiency, with a focus on sustainable sourcing
and environmental initiatives that appeal to conscious
consumers, making it challenging for new entrants to
compete.

Risks:

Hershey faces risks such as economic sensitivity, supply
chain disruptions, and foreign exchange fluctuations,
which can impact costs, margins, and profitability.
Additionally, regulatory pressures and intense competition,
particularly from health-focused snack options, pose
challenges that require Hershey to adapt quickly to
maintain its market share and address evolving consumer
preferences.

Stock Perform“ﬂ'lce -10 Years

Year 5 EBITDA 3,609 22.0 = —— =
WACC (After Tax) 5 68%)| e — | - se35
Exit Enterprise Value / EBITDA 13.92
Terminal Value in 5 years 50,242,
PV of Terminal Value (@ WACC) 38,113
(+) PV of Free Cash Flows (@
WACC) 9,916
(=) Current Enterprise Value 48,029
(-) Total Debt 5,644 MSCI
(-) Minority Interest 0 ESG RATINGS
oo | o | va | oo e
(+) Cash and Marketable Securities 615
Hershay is among 263 companies in the food
products industry,
(=) Equity Value 42,909
ESG Rating distribution in relation to industry
Shares outstanding 202 peers
Estimated Value per Share (USD) $£212.50
Current Price (USD) $178.51
Margin of Saftey 19.04%

Exit Multiple Sensitivity Analysis
1250 1500 17.00 20.00
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Waste Management Intrinsic Value: $238.24 TTM P/E: 33.3x Market Cap:
NYSE: WM Current Price: $219.02 Forward P/E: 27.33x 587468
Sector: Industrials Stop Loss: 5177.49 Beta: (.89 Dividend Yield:
Industry: Waste Services 5% ROIC: 11.13% 1.38%

52 Wk. Range
L/H:
168.73 - 226.84

Waste Management, Inc., headquartered in Houston, Texas, is the
largest integrated provider of waste services in the U.5. and Canada.
The company offers waste collection, recycling, and disposal solutions
to residential, commercial, industrial, and municipal customers. It
operates 263 landfills, 332 transfer stations, and 97 materials recovery
facilities (MRFs). recycling commeodities such as cardboard, paper,
metals, and plastics. Waste Management also provides renewable
energy solutions, by harvesting landfill gas, remediation, and
specialized disposal services for industries like oil and gas.

Stable Business Model - WM's business model is stable, supported by
recurring revenue from essential waste services. This stability 1s
expected to continue for the next 10-20 years.

Competitive Advantage - WM benefits from a wide economic moat,
driven by regulatory permits for landfills and cost advantages from
route density, which enhance efficiency and profitability.

Growth Forecast - Our forecast assumes 5% organic growth, with an
additional 50-80 basis points from acquisitions. This is more
conservative than management’s puidance and analyst consensus of 6-
7% growth.

Margins and Valuation - Our DCF model assumes no margin expansion,
factoring in industry cyclicality and potential headwinds from lower
landfill volumes and acquisitions. Our exit multiple also represents a
drop from current levels, closer to the historic average.

Competitive Advantage:

Long-Lasting Competitive Edge: WM's wide
economic moat is expected to endure for 10-20
years.

Cost Advantage through Location: Strategically
placed disposal sites lower costs and boost
profitability over competitors.

Barriers to Entry in Landfill Operations:
Regulations limit new landfills, and WM leads
with significantly more sites than rivals.
Leadership in Sustainability: Investments in
recycling and renewable energy reinforce WM's
position as a sustainability leader.

Risks:

Economic Sensitivity: Waste volumes and revenue
fluctuate with economic activity.

Acguisition Risk: Overpayment or integration
issues could dilute returns from acquisitions.
Commodity Volatility: Recyecled material price
changes impact revenue and margins.
Regulatory Risk: Changing environmental laws
could disrupt operations despite clean tech
investments.

Stock Performance — 10 Years
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Source: S&P Capital 1), Mormingstar, Roic.al, Yahoo! Finance.

Fair Value Estimates:

Exit Multiple Method 5238
Perpetuity Growth Method 5264
Bear Case 5214
Average $£243.84
Margin of Safety 11.91%
Assumptions:
WACC 6.98%
Cost of Debt 4.74%
Cost of Equity 7.48%
Perpetual Growth Rate 4%
Exit Multiple (EV/EBITDA) 16.5x
ESG:
MSCI ESG Rating: A
Sustainalytics ESG Rating: T8.8 (low

risk)
Ranked 201st (out of 429 companies) within
commercial services.
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Cheniere Energy Partners LP | Intrinsic Value: $37.04
NYSE:-CQP Curreat Price: $30.38
Secter: Energy

Stop Loss: $39.30
Industry- Oil and Gas
Midstream

TTMPE: 10.84x Market Cap: §23.73B
Foroard PE: 11.66x Dividend Yield:
6.67%

Beta: .67
52 Wk Range HL:

5¥r ROIC: 18.531% $45.51-62.34

Cheniere Energy Partners (CQP) 15 a publicly traded LNG
producer and exporter, operating the Sabine Pass terminal in
Lovisiana with a 30 MTPA capacity, serving Asia Europe,
and Latin America. Over 93% of its LNG supply is secured
under 20-year take-or-pay contracts with investment-grade
customers. The firm charges a fee on top of the Henry Hub
natural gas price. According to the EIA the shift from coal to
natural gas-fired electricity accounts for 5% of the United
States” decline in CO2 emissions. Demand for natural gas and
LNG remains strong, particularly in China and India, as these
nations work to transition from coal to gas. Global LNG
consumption is projected to increase by 30% by 2040. CQP
stands out as a low-cost producer, achieving $600-700 per
ton, undercutting global competitors. The company benefitz
from stable cash flows, with take-or-pay contracts insulating
it from natural gas price fluctnations. COQP has potential for
expansion, an attractive 5.87% dividend vield, and a stable
business model. The company is well-pozitioned to capitalize
on the global shift towards cleaner energy sources.

Competitive Advantage: |
Market Leader: First U.5. LNG axport terminal

Stable Fevemmes: Long-term contracts, reduced price risk
Strategic Location: Gulf Coast, efficient global accezs
Operational Scale: Economies of seals, cost afficianey

Risks:
Demand Fizsk: Dependent on global LNG demand
Supply Chain: Reliznce on third-party pipelines
ESG Concems: Carbon emiszions, expecially scope 3

Investment Thesis:

- Stable Cazh Flows
Low Commodity Price Risk
Strong Growth Potential
Attractive Retum
Increazed Global Demand

ESG:
- ESG Fask: Medium/High nzk

Environmental Efforts: Collecting preenhouse emizzions
data, addreszing EU methane regulations

Diverzity & Inclusion: 15%% mcreaze in ethnie diversity,

21% mereaze in female workforee, 14% in management
Safety Performance: 63% reduction in incident rate

Comp Analysis:

Intrinsic Valuation:

Margin of Safety: 13.41%
Target Price: 37.04
WACC: 6.50
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Conclusion

The Student Managed Fund experience has been both rewarding and enriching,
allowing us to apply theoretical knowledge from our undergraduate studies to real-world
investment scenarios. This hands-on experience has deepened our understanding of
financial concepts and boosted our confidence in applying them practically.

Throughout this journey, we developed essential soft skills, including teamwork
and collaboration, as we efficiently shared information and delegated responsibilities.
Time management became a priority as we stayed organized and planned pitches
across all sectors, ensuring deadlines were met. Our presentation skills also improved as
we focused on pitching ideas persuasively, while our verbal and written communication
became clearer and more concise.

Additionally, we enhanced important hard skills by using tools learned in the
classroom to analyze potential investments. We applied valuation techniques such as the
Discounted Cash Flow (DCF) model and comparable analysis. Our discussions on
portfolio allocation and position sizing deepened our understanding of diversification and
risk management. Furthermore, investing real money with real consequences challenged
us to approach decision making with a new level of responsibility.

Under the guidance of our advisor, Blake Mather, we gained valuable insights into
equity investment and research analysis, which have prepared us for the next steps in
our careers. This experience has been crucial to our professional development, refining
both our technical abilities and leadership potential, and has equipped us well for future
challenges.



